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“SELLING BY-OWNER” 
 Saving a commission check of 6-7% can go a long way towards the 

purchase of your new home. This guide will help you in your efforts to obtain 

a buyer for your home as fast as possible.  The following guidelines are 

recommended to sell your home for the highest price and the fastest way 

possible.  

1. GET PROFESSIONAL YARD SIGNS 

 18% of all home sales are initiated by Professional Yard Post Signs seen 

by individuals who are simply driving the neighborhoods they are interested 

in buying in. If your home doesn’t have a professional yard post sign with 

information about your home, you’re missing the boat.  As you can readily 

see, Realtors have Professional Yard Post Signs on everyone of their listings for 

good reason. The bottom line on For Sale signs is this: While you may have a 

regular sign with your phone number listed, if you’re not home or worse, 

don’t have the information they need, they will call the next home they’re 

interested in and pass your home by. It’s that simple.  In every neighborhood 

there are dozens of homes for sale. with each one competing against the 
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next and if a Realtor is handling one home in the area, you can be sure 

your home will be passed by.  SOLUTION: Market your home to the best of 

your ability by having professional yard post signs with 24 hour information 

about your home showing financing options.  If you show potential buyers 

how easy it is to purchase your home, your home will sell faster than any 

competing property! 

 

2. MAKING THE SALE THROUGH CREATIVE FINANCING  

 In any neighborhood, there are always homes for sale.  When it 

comes to selling homes, everyone knows that financing is the key to selling 

fast. For the average family, purchasing a  Home will be their largest 

investment. However, many potential homebuyers are short of cash.  

Finding the right loan program that satisfies the needs of “the buyer and 

seller”  is where the services of a Top Mortgage Professional are needed. 

Take a look at the Sellers net financing Flyer. In many of our programs, the 

seller is allowed to contribute proceeds at closing towards the buyers 

funds needed to close. Most sellers immediately refuse because they have 

a specific amount of money in mind which will be applied towards the 

purchase of their next home.  THE GOOD NEWS IS THAT WITH “OUR” LOAN 

PROGRAMS, SELLERS CAN CONTRIBUTE MONEYS TOWARDS CLOSING 
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WITHOUT AFFECTING THEIR BOTTOM LINE NET PROCEEDS!” That right!!!“  As a 

seller, you can help close the deal by allocating funds for the buyer at closing 

without affecting your bottom line net proceeds.”  

 When a cash poor buyer comes along,  don’t immediately judge that 

person as not being qualified to purchase your home. If a cash poor  buyer  

has a good job or income, they may be able to purchase your home for 

“more” than the asking sales price.  When you consider their circumstances, 

cash poor buyers are easier to work with because they realize that without the 

assistance of a mortgage professional, they might never get into a  home of 

their own. Conversely, hard to find cash buyers are generally more likely  to 

make low ball offers. Solution: Talk to the Mortgage Professional who provided 

this booklet about all your selling possibilities. There are many ways to satisfy 

everyone’s goals if “YOU KNOW HOW!”   

 

IF YOUR GOAL IS TO SELL YOUR HOME, DON’T LET ANYONE SLIP BY 

 BECAUSE OTHER SAVVY HOMESELLERS AND REALTORS WON’T!   

 

2.  SPRUCE UP PROPERTY 

Of course you’ll want to present your home in its best light. Do the things that 
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